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A blueprint for your transition from expert to authority.

PREPARED EXCLUSIVELY FOR YOUR STRATEGY CALL



WELCOME

You are here because you are
ready for more.

This document is not marketing material. It is the first step in our work together. If you have

booked a call with us, it means you recognize that your current path has a ceiling—and you

are ready to break through it.

The Lumora Socials Inner Circle is not a ”course.” It is a high-level mentorship designed for

one specific outcome: turning your expertise into a scalable, high-leverage personal brand

that commands premium prices.

Before we speak, we need you to be in the right headspace. This guide will walk you through

what to expect, how to prepare, and the standards we uphold in this circle.

TheGoal of our Call: To determine if your business is ready for the Inner Circle systems,

and if we are the right partners to help you scale.
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THE CALL

What to expect during our
strategy session.

We do not do ”sales calls.” We do strategy assessments. We protect the integrity of the Inner

Circle by only inviting those we are 100% certain we can help.

� Deep Dive Diagnosis: We will look under the hood of your current brand, content, and

offer.

� The Gap Analysis: Wewill identify exactly what is holding you back from the $10k, $20k,

or $50k monthly mark.

� Roadmap Construction: If we’re a fit, we’ll outline the specific ”Lumora Framework”

steps to get you to your goal.

Important Note: This is a 1-on-1 professional consultation. Please ensure you are in a quiet

environment, on a computer (not driving), and ready to take notes.
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PREPARE YOURSELF

Three questions to answer
before we talk.

To get the most out of our time, please have clear answers to these three pillars of your

business:

01. THE TARGET

What is your exact revenue goal for the next 6 months, and why hasn’t your current

system reached it yet?

02. THE ROADBLOCK

Is your bottleneck lead generation, offer conversion, or simply a lack of authority in your

niche?

03. THE COMMITMENT

On a scale of 1-10, how committed are you to solving this problem now rather than

”someday”?
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THE PROGRAMME

The Inner Circle Pillars.

If invited to join, you will be implementing the three core pillars that define the Lumora

Socials success stories:

1. Authority Positioning: Moving away from ”content creator” status and becoming the

recognized expert in your field through high-signal messaging.

2. The Frictionless Offer: Restructuring what you sell so it becomes a high-ticket ”no-

brainer” for your ideal clients.

3. InboundEcosystems: Setting up the automated and organic systems that bring qualified

leads to you, rather than you chasing them.

We don’t build followers. We build founders.
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A FINAL NOTE

You are closer than you think.

Whatever brought you to this point — frustration, ambition, or a quiet sense that there is

more for you — it is worth listening to. We will see you on the call.

LUMORA SOCIALS INNER CIRCLE

Prepared exclusively for your strategy call.
Please do not share or distribute this document.


